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In 2018, nearly 15,000 grants totaling $518.8 million 

were delivered to more than 7,300 separate charities. 

With the close of this extraordinary year, over 64,000 

grants in excess of $2 billion have been awarded 

through the Charitable Giving Fund since its inception.

These grants have gone to benefit a variety of causes 

including Education, Human Services, Arts and 

Culture, the Environment and more.

Donations to the Charitable Giving Fund in 2018 

exceeded $1.2 billion, an exceptional level of giving 

in light of the implementation of individual tax rate 

reductions in 2018, which adversely affected the 

economics of giving. 

A further headwind to charitable giving, which made 

2018 even more impressive, was a sharp stock market 

decline in December, traditionally the biggest month 

for donations—which may have affected people’s 

willingness to donate.

The following pages provide details and insights into 

the power of giving through the Charitable Giving 

Fund, and the impact your collective generosity has 

had on individuals and communities at home and 

across the globe.

You will also read examples of the creative strategies 

implemented by donors to meet their unique needs 

and those of recipients. We hope these stories will 

inform and inspire you as you discover how the 

Charitable Giving Fund can help you realize your 

philanthropic goals and maximize your impact on 

our world.

A banner year  
in giving
It was a remarkable year for individual generosity,  
as Charitable Giving Fund donors made more grants than ever before.

National Philanthropic Trust (NPT) is the public charity that administers the Charitable Giving Fund, 
overseeing all donations and managing all grantmaking activities.
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The number of grants reached a high-water mark in 2018,  
with donors recommending nearly 15,000 of them, a 26% increase 
over the previous year. Likewise, grant values also hit a new high, 
rising 14% from 2017. 

Your generosity 
keeps growing
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ARTS & CULTURE  1,758 GRANTS 

EDUCATION  3,622 GRANTS

ENVIRONMENT, ANIMALS  894 GRANTS

HEALTH  1,720 GRANTS

HUMAN SERVICES  2,940 GRANTS

INTERNATIONAL  635 GRANTS 

PUBLIC, SOCIETAL BENEFIT  1,468 GRANTS

RELIGION  1,942 GRANTS

$53M

$32.5M

$11.3M

$168.5M

$71.9M

$77.9M

$53.1M

$50.5M

5

A LOOK AT WHERE YOUR  
GIFTS ARE GOING

INDIVIDUAL GRANTS  
AND TOTAL VALUES

Donor generosity was  
widely spread to benefit over  

7,300 individual charities across  
a broad range of interests.

Nearly one in every  
four grants and about  
one-third of all grant  

dollars were targeted  
to education.

2018201720162015201420132012201120102009200920072006

# of Contributions

1 GRANTS OVER TIME

$43M

2006 
GRANTS

689
VALUE

$23M

2018 
GRANTS

14,979
VALUE

$518.8M

Source:  
All data in the 2018 Giving 

Report courtesy of National 
Philanthropic Trust, 2019.

National Philanthropic Trust (NPT) is the public charity that administers the Charitable Giving Fund, 
overseeing all donations and managing all grantmaking activities.
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Profiles  
in giving        

Charitable donations  
are very much about  
the connection between  
your intention to make  
a positive impact and  
those whose lives may  
be forever improved by  
your generosity. 

6
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The story of the Charitable Giving Fund goes much deeper than  
facts and figures. These donor stories, highlighted here and on the 
pages that follow, capture the real story of philanthropy.

EDUCATION IS FUNDAMENTAL  
TO PROGRESS AND EQUALITY 
Recognizing the strained budgets of urban schools, 

one donor used a customized grant agreement to offer 

budget relief to an inner-city elementary school. The 

agreement provided annual grants over a 20-year period 

(with payments increasing at a 2% annual rate to assist 

with scaling costs), which offset the cost of leasing 

the school building and allowed existing financial 

resources and school staff to be fully dedicated to 

education and programmatic development.

WHEN CHARITY IS  
A FAMILY TRADITION 

For many philanthropists, managing a legacy is a 

family affair. One donor took purposeful steps to 

achieve his goal to involve multiple generations in his 

family philanthropy. First, he named his college-age 

children as secondary and successor advisors to his 

Charitable Giving Fund account. He then scheduled 

regular meetings with them to decide what grants 

to make, and together they committed to fund 

construction of a low-income housing facility to serve 

homeless people with disabilities. The kids worked 

actively with the Charitable Giving Fund to draft and 

facilitate a grant agreement outlining the project’s 

funding terms, including naming rights. The new 

facility will be named for the donor’s mother.

7

National Philanthropic Trust (NPT) is the public charity 
that administers the Charitable Giving Fund, overseeing 
all donations and managing all grantmaking activities.
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Grants to international charitable organizations more than doubled  
from 2017 levels. Donors recommended grants to charities in 25 countries 
outside of the United States, totaling more than $37 million.

Charities across the United States and Puerto Rico also benefited from  

the generosity of Charitable Giving Fund donors. Grants totaling more than  

$518 million were distributed at home and around the globe. 

GRANTMAKING ON  
A GLOBAL SCALE

Giving grows 
globally

North America
$480.8M
14,879 GRANTS

Central America
$434K

6 GRANTS

South America
$2.3M

5 GRANTS

Europe
$9.4M

45 GRANTS

Aus/NZ
$235K

5 GRANTS

Asia
$4.6M

29 GRANTS

Africa
$15K

1 GRANT

Mideast
$20.2M
9 GRANTS
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REMEMBERING  
ROOTS

Looking to help young adults in his home country  

to succeed in a globally competitive economy,  

one donor used the Charitable Giving Fund to help 

fund STEM education and global citizenship skill 

development at a South American university.  

Making donations to overseas charities requires  

an extra level of due diligence required by the  

U.S. Department of Treasury, which the Charitable 

Giving Fund was able to meet, successfully executing 

the grant for the donor.

INVOLVING THE  
NEXT GENERATION NOW 
Shortly after selling their communications company, 

one couple established a Charitable Giving Fund and 

became active donors. They recommended dozens 

of grants each year and were personally involved 

with the philanthropic process—including special 

grant agreements for capital projects at some of 

their favorite charities. They modeled this high-touch 

philanthropy to their children, who they named as 

joint advisors on the account. Now adults, the family’s 

next-generation members have their own charitable 

interests—like pediatric health and early education—

which they support regularly through the family’s 

Charitable Giving Fund.

As our stories illustrate, charitable acts can be highly personal. 
The Charitable Giving Fund is designed to meet your unique needs, 
wherever you are in your philanthropic journey.

National Philanthropic Trust (NPT) is the public charity that administers the Charitable Giving Fund, 
overseeing all donations and managing all grantmaking activities.
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Distribution of Donor Account Size

4  combo

>= $100M$10M–$100M$5M–$10M$1M–$5M$500K–$1M$100K–$500K$50K–$100KUNDER $50K

Distribution of Donor Account Size

5  combo
UNDER $500 $500–$1K $1K–$5K $5K–$10K $10K–$25K $25K–$50K $50K–$100K $100K–$500K $500K–$1M $1M–$10M

GRANTS BY VALUE

DISTRIBUTION OF DONOR ACCOUNT SIZE

54 68 284 

233 

651 

1,286 
1,585 

4,672 

2,260 

2,479 

1,062 

674 

770 

82 109 

302 

629 
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$750M

$207M

$48.7M

$141M

$38.6M

$30.3M

$31.8M
$12.2M$8.2M$857K$357K

$1.4B

$492M
$617M

$169M$159M
$22.5M$14M

NUMBER OF 
GRANTS

DOLLAR  
VALUE 

Distribution of Donor Account Size

4  combo

>= $100M$10M–$100M$5M–$10M$1M–$5M$500K–$1M$100K–$500K$50K–$100KUNDER $50K

NUMBER OF 
ACCOUNTS

DOLLAR  
VALUE 

Distribution of Donor Account Size

4  combo

>= $100M$10M–$100M$5M–$10M$1M–$5M$500K–$1M$100K–$500K$50K–$100KUNDER $50K

Grants of $10,000 or less accounted for 9,803 individual gifts— 
making up more than 65% of the Charitable Giving Fund’s grant 
transactional volume.

Charity comes 
in all sizes 
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This trend is more pronounced with millennials,  

and to some degree Gen-X, givers whose donations 

are making up a bigger share of total giving each year. 

BALANCING ACT
As happens with many trends, the pendulum is 

beginning to swing in the other direction. What is 

reasonable to ask of nonprofits in terms of reporting? 

Especially when time spent on those efforts could be 

spent on their missions. There is a healthy dialogue 

emerging around finding the right balance.                  

NEW EXPECTATIONS
Charitable organizations are being asked to 

provide more evidence of measurable results 

through more—and more detailed—reporting.

DRIVEN BY DATA
Giving decisions are being made more frequently 

based on metrics, such as evidence of a program’s 

relative impact, with donors prioritizing these 

causes over those for which they may feel a 

personal or emotional connection.

HANDS-ON INVOLVEMENT
Many donors are looking to engage more 

deeply with the organizations they support, 

through site visits and volunteering.

Good  
measure

Donors have shown increasing 
interest during the past decade in 
quantifying their impact.  

National Philanthropic Trust (NPT) is the public charity that administers the Charitable Giving Fund, 
overseeing all donations and managing all grantmaking activities.
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Over $1.2 billion in new donations were made to the  
Charitable Giving Fund, helping it grow to nearly $3.8 billion  
in assets available to meet future charitable needs.

Funding  
future change

20182015201220092006

Growth of Assets from Inception

6 every third

$3.77B

$1.22B

$631M$393M$286M

2018201520122009A

Growth of Accounts Over Time

7 area
2018201720162015201420132012201120102009200820072006

2,230
•

1,104
•626

•338
•191

•
20182015201220092006

GROWTH OF ASSETS  
FROM INCEPTION
Through donor generosity and  

prudent investment management,  

the Charitable Giving Fund’s assets 

grew by more than 20% in 2018,  

up substantially from its first year of 

operation, when it ended 2006  

with just $286 million in assets.

GROWTH OF ACCOUNTS  
OVER TIME
This exceptional growth in fund  

assets has been fueled by steadily 

increasing growth in the number  

of new accounts. 

ASSETS UNDER  
MANAGEMENT

NUMBER OF  
ACCOUNTS 

In 2018, the number of accounts 
grew in excess of 20% 
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The Charitable Giving Fund provides a high degree of 

flexibility in the assets you can donate. Cash and non-

cash assets were accepted in nearly equal measure 

in 2018. Non-cash assets included publicly traded 

securities, closely held business interests, real estate, 

hedge funds and private equity funds.

In 2018, more than 75% of assets in the Charitable 

Giving Fund were invested in vehicles other than cash 

or money market funds. Equities (including mutual 

funds and ETFs) made up the largest asset group.

TRACKING CONTRIBUTIONS 
The value of contributions to the Charitable Giving 

Fund fell slightly in 2018, attributable to donors’ 

caution in December amid market volatility. 

December is historically the month in which the 

largest percentage of charitable giving takes place 

in the United States. Still, donors made a higher 

number of contributions to the Charitable Giving 

Fund throughout 2018, and even in December, but in 

smaller amounts than the previous year.

2018201720162015201420132012201120102009

$ of Contributions

8 every third 

2018201720162015201420132012201120102009200820072006

2009

$83M

$64M $70M
$278M

$489M
$1.06B

$1.30B

$262M
$478M

2018201720162015201420132012201120102009

$83M
419

•

VALUE
CONTRIBUTIONS

$64M
429

•

$70M
493

•

$278M
872

•

$489M
1,329

•

$1.06B
2,770

•$262M
724

•

$478M
1,387

•

$1.23B
3,475

•
$1.30B
2,978

•

DOLLAR VALUE AND  
NUMBER OF CONTRIBUTIONS

Securities

Illiquid AssetsCash

Fund Assets by Asset Class

Alternatives

Fixed Income

Equities

Cash/Money Market

11

CASH/
MONEY 
MARKET
23.3%

ALTERNATIVES
25.1%

EQUITIES
34.4%

FIXED INCOME
17.2%

Contributions by Asset Type

Securities
Illiquid Assets

Cash

10

CASH
$597.5M
49%ILLIQUID ASSETS

$53.5M
4%

SECURITIES
$578.1M

47%

SECURITIES
$578.1M

47%

SECURITIES
$578.1M

47%

$1.23B

$1.23B

Of the nearly $54 million of illiquid assets donated in 2018,  
87% were partnership and LLC interests, hedge funds and  
other holdings, while 13% were closely held stocks.

Consistent with previous years, equities made up the largest 
share  of contributed assets.

FUND ASSETS  
BY ASSET CLASS

CONTRIBUTIONS  
BY ASSET TYPE Securities

Illiquid AssetsCash

Fund Assets by Asset Class

Alternatives

Fixed Income

Equities

Cash/Money Market

11

CASH/
MONEY 
MARKET
23.3%

ALTERNATIVES
25.1%

EQUITIES
34.4%

FIXED INCOME
17.2%

National Philanthropic Trust (NPT) is the public charity that administers the Charitable Giving Fund, 
overseeing all donations and managing all grantmaking activities.
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As a public charity, the Charitable Giving Fund can organize  

your grants, provide an immediate tax deduction, and allow you  

to identify charitable recipients thoughtfully. It can play an 

important role in how you achieve your financial goals while 

optimizing your giving.

As you invest your Charitable Giving Fund contributions and  

shape your giving goals, we work with you to ensure the assets  

in your account are allocated to your preference, where they  

may grow tax free. 

Focus on the causes you care about. Your Charitable Giving Fund 

account can handle the organization and administration of your 

philanthropy. We invite you to discuss with your J.P. Morgan 

representative how your philanthropic impact may be enhanced  

by our service, reach and investments.

Make a more 
intentional impact

EXPANDED OPTIONS
• Donate illiquid assets
• Access a wider variety of  

investment opportunities

GREATER REACH
• Recommend grants locally  

or internationally
• Remain anonymous or have  

your grants recognized

A STRONGER IMPACT
• Develop your giving with  

Private Bank insights and advice
• Create a legacy

 BENEFITS OF THE  
CHARITABLE GIVING FUND

The Charitable Giving Fund at J.P. Morgan can help you  
make a meaningful difference when it comes to the causes 
that matter to you most. 

National Philanthropic Trust (NPT) is the public charity that administers the Charitable Giving Fund, 
overseeing all donations and managing all grantmaking activities.
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You and your family  
can make a difference  
now—and for  
generations to come. 

15
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OUR CULTURE OF PHILANTHROPY  
JPMorgan Chase actively supports communities 

around the world, believing that when communities 

thrive, businesses thrive. In 2018, JPMorgan Chase 

made philanthropic and business investments worth 

$265 million to advance inclusive growth, including 

$255 million in charitable cash giving and $10 million 

in long-term, low-cost loans. These contributions 

supported thousands of nonprofit organizations 

across 38 countries, all 50 U.S. states, the District 

of Columbia, and Puerto Rico. Additionally, 59,000 

employees provided 389,000 hours of volunteer 

service in local communities around the globe.

ENHANCING YOUR IMPACT 
The Philanthropy Centre at J.P. Morgan offers 

thought leadership, collaborative opportunities 

and strategic advice. We will help you stay abreast 

of trends in philanthropy and help you optimize 

the impact of your giving. We can also provide 

guidance on developing a mission statement, best 

practices in grantmaking policies, and advise on 

governance guidelines.

Explore more about the benefits and opportunities  
available through the Charitable Giving Fund at J.P. Morgan  
jpmorgan.com/CGF
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J.P. Morgan and its affiliates and employees do not 
provide tax, legal or accounting advice. You should 
consult your own tax, legal and accounting advisors 
before engaging in any financial transactions. Such 
advice should be obtained from your independent 
advisors. Prior to making a donation to the Fund 
you should contact your tax or legal advisor. Specific 
tax information contained within these materials is 
believed to be accurate and correct, but in all cases 
should be discussed with your tax or legal advisors.

Accordingly, any discussion of U.S. tax matters 
contained herein (including any attachments) is 
not intended or written to be used, and cannot be 
used, in connection with the promotion, marketing 
or recommendation by anyone unaffiliated with 
JPMorgan Chase & Co. of any of the matters 
addressed herein or for the purpose of avoiding U.S. 
tax-related penalties.

The J.P. Morgan Charitable Giving Fund (the “Fund”) 
is offered under an agreement between J.P. Morgan 
and National Philanthropic Trust (“NPT”), a public 
charity incorporated in Pennsylvania.

For additional processing and technology 
information, please contact your J.P. Morgan 
team. This document is not intended as an offer or 
solicitation for the purchase or sale of any financial 
instrument. Specifically, this is not an offer or 
solicitation to purchase any investment solution 
discussed herein. All investments will be made by 
NPT through J.P. Morgan Securities LLC and will 
remain the property of NPT. Under the terms of the 
Fund, the policies of NPT and applicable law, the 
account assets are the property of NPT, and NPT has 
the final approval over asset allocation and grant 
recommendations.

Other restrictions may exist. For a more complete 
understanding, please review the Charitable Giving 
Fund Reference Guide, which governs this program, 
as well as the terms and conditions which govern your 
J.P. Morgan accounts.

The distributor of the J.P. Morgan Funds is J.P. Morgan 
Distribution Services, Inc., which is an affiliate of 
JPMorgan Chase Bank, N.A. JPMorgan Chase Bank, 
N.A. and its affiliates receive compensation from 
J.P. Morgan Funds for providing services. Please 
read the prospectus carefully prior to making 
recommendations in mutual funds or exchange-
traded funds. Please note that some funds, due to 
their investment objectives and underlying assets, 
carry more risk than others. The prospectus contains 
information about the risks of investing in a particular 
fund, in addition to management fees and other 
expenses. Call J.P. Morgan Distribution Services 
at 800.480.4111 or visit www.jpmorganfunds.com 
for J.P. Morgan Fund prospectuses. Third-party 
exchange-traded fund prospectuses can be obtained 
through each third party’s Internet site, or you may 
contact your J.P. Morgan advisor for assistance. 
Return and share price will fluctuate, and redemption 
value may be more or less than original cost. While 
money market funds seek to maintain a stable NAV 
of $1.00 per share, it is possible to lose money in 
these funds.

U.S. tax law makes it the responsibility of the 
donor to determine the value of a gift. J.P. Morgan 
and NPT will make reasonable efforts to process 
contributions in a timely manner, but will not be held 
liable for contributions not being recognized on a 
particular or certain date. For additional processing 
and technology information, please contact your 
J.P. Morgan representative.

IMPORTANT INFORMATION ABOUT  
YOUR INVESTMENTS AND POTENTIAL  
CONFLICTS OF INTEREST
Conflicts of interest will arise whenever JPMorgan 
Chase Bank, N.A. or any of its affiliates (together, 
“J.P. Morgan”) have an actual or perceived economic 
or other incentive in its management of our clients’ 
portfolios to act in a way that benefits J.P. Morgan. 
Conflicts will result, for example (to the extent the 
following activities are permitted in your account): 
(1) when J.P. Morgan invests in an investment product, 
such as a mutual fund, structured product, separately 

National Philanthropic Trust (NPT) is the public charity that administers the Charitable Giving Fund, 
overseeing all donations and managing all grantmaking activities.
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managed account or hedge fund issued or managed 
by JPMorgan Chase Bank, N.A. or an affiliate, such as 
J.P. Morgan Investment Management Inc.; (2) when 
a J.P. Morgan entity obtains services, including 
trade execution and trade clearing, from an affiliate; 
(3) when J.P. Morgan receives payment as a result 
of purchasing an investment product for a client’s 
account; or (4) when J.P. Morgan receives payment for 
providing services (including shareholder servicing, 
recordkeeping or custody) with respect to investment 
products purchased for a client’s portfolio. Other 
conflicts will result because of relationships that 
J.P. Morgan has with other clients or when J.P. Morgan 
acts for its own account. 

Investment strategies are selected from both 
J.P. Morgan and third-party asset managers and 
are subject to a review process by our manager 
research teams. From this pool of strategies, our 
portfolio construction teams select those strategies 
we believe fit our asset allocation goals and forward 
looking views in order to meet the portfolio’s 
investment objective.

As a general matter, we prefer J.P. Morgan managed 
strategies. We expect the proportion of J.P. Morgan 
managed strategies will be high (in fact, up to 100 
percent) in strategies such as, for example, cash and 
high-quality fixed income, subject to applicable law 
and any account-specific considerations. 

While our internally managed strategies generally 
align well with our forward-looking views, and we 
are familiar with the investment processes as well 
as the risk and compliance philosophy of the firm, it 
is important to note that J.P. Morgan receives more 
overall fees when internally managed strategies are 
included. We offer the option of choosing to exclude 
J.P. Morgan managed strategies (other than cash and 
liquidity products) in certain portfolios.

IMPORTANT INFORMATION
This material is for information purposes only, and 
may inform you of certain products and services 
offered by J.P. Morgan’s wealth management 
businesses, part of JPMorgan Chase & Co. (“JPM”). 
Please read all Important Information. 

General Risks & Considerations
Any views, strategies or products discussed in this 
material may not be appropriate for all individuals 
and are subject to risks. Investors may get back 
less than they invested, and past performance 
is not a reliable indicator of future results. Asset 
allocation/diversification does not guarantee a profit 
or protect against loss. Nothing in this material 
should be relied upon in isolation for the purpose 
of making an investment decision. You are urged to 
consider carefully whether the services, products, 
asset classes (e.g. equities, fixed income, alternative 
investments, commodities, etc.) or strategies 
discussed are suitable to your needs. You must also 
consider the objectives, risks, charges, and expenses 
associated with an investment service, product or 
strategy prior to making an investment decision. 
For this and more complete information, including 
discussion of your goals/situation, contact your 
J.P. Morgan representative. 

Non-Reliance
Certain information contained in this material is 
believed to be reliable; however, JPM does not 
represent or warrant its accuracy, reliability or 
completeness, or accept any liability for any loss 
or damage (whether direct or indirect) arising out 
of the use of all or any part of this material. No 
representation or warranty should be made with 
regard to any computations, graphs, tables, diagrams 
or commentary in this material, which are provided 
for illustration/reference purposes only. The views, 
opinions, estimates and strategies expressed in 
this material constitute our judgment based on 
current market conditions and are subject to change 
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without notice. JPM assumes no duty to update any 
information in this material in the ev ent that such 
information changes. Views, opinions, estimates and 
strategies expressed herein may differ from those 
expressed by other areas of JPM, views expressed for 
other purposes or in other contexts, and this material 
should not be regarded as a research report. Any 
projected results and risks are based solely on 
hypothetical examples cited, and actual results and 
risks will vary depending on specific circumstances. 
Forward-looking statements should not be considered 
as guarantees or predictions of future events. 

Nothing in this document shall be construed as 
giving rise to any duty of care owed to, or advisory 
relationship with, you or any third party. Nothing 
in this document shall be regarded as an offer, 
solicitation, recommendation or advice (whether 
financial, accounting, legal, tax or other) given 
by J.P. Morgan and/or its officers or employees, 
irrespective of whether or not such communication 
was given at your request. J.P. Morgan and its 
affiliates and employees do not provide tax, legal or 
accounting advice. You should consult your own tax, 
legal and accounting advisors before engaging in any 
financial transactions. 

Legal Entity, Brand & Regulatory Information
In the United States, bank deposit accounts and 
related services, such as checking, savings and bank 
lending, are offered by JPMorgan Chase Bank, N.A. 
Member FDIC. 

JPMorgan Chase Bank, N.A. and its affiliates 
(collectively “JPMCB”) offer investment products, 
which may include bank managed investment 
accounts and custody, as part of its trust and fiduciary 
services. Other investment products and services, 
such as brokerage and advisory accounts, are offered 
through J.P. Morgan Securities LLC (“JPMS”), a 
member of FINRA and SIPC. JPMCB and JPMS are 
affiliated companies under the common control of 
JPM. Products not available in all states. 

With respect to countries in Latin America, the 
distribution of this material may be restricted in 
certain jurisdictions. We may offer and/or sell to you 
securities or other financial instruments which may 
not be registered under, and are not the subject of a 
public offering under, the securities or other financial 
regulatory laws of your home country. Such securities 
or instruments are offered and/or sold to you on a 
private basis only. Any communication by us to you 
regarding such securities or instruments, including 
without limitation the delivery of a prospectus, term 
sheet or other offering document, is not intended by 
us as an offer to sell or a solicitation of an offer to 
buy any securities or instruments in any jurisdiction 
in which such an offer or a solicitation is unlawful. 
Furthermore, such securities or instruments may 
be subject to certain regulatory and/or contractual 
restrictions on subsequent transfer by you, and 
you are solely responsible for ascertaining and 
complying with such restrictions. To the extent this 
content makes reference to a fund, the Fund may not 
be publicly offered in any Latin American country, 
without previous registration of such fund́ s securities 
in compliance with the laws of the corresponding 
jurisdiction. Public offering of any security, including 
the shares of the Fund, without previous registration 
at Brazilian Securities and Exchange Commission–
CVM is completely prohibited. Some products or 
services contained in the materials might not be 
currently provided by the Brazilian and Mexican 
platforms.

References to “J.P. Morgan” are to JPM, its subsidiaries 
and affiliates worldwide. “J.P. Morgan Private Bank” 
is the brand name for the private banking business 
conducted by JPM. This material is intended for your 
personal use and should not be circulated to or 
used by any other person, or duplicated for non-
personal use, without our permission. If you have 
any questions or no longer wish to receive these 
communications, please contact your J.P. Morgan 
representative. 

National Philanthropic Trust (NPT) is the public charity that administers the Charitable Giving Fund, 
overseeing all donations and managing all grantmaking activities.
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Explore more about the benefits and opportunities  
available through the Charitable Giving Fund at J.P. Morgan  
jpmorgan.com/CGF


